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	Job name:
	NATIONAL SALES MANAGER


	Location:
	Italy, Milano


	Job description:
	· Managing  a team of a new business development professionals and ensuring they meet set annual targets

· Active selling – visiting customers, concluding new business contracts, etc.
· Recruiting area sales manager for France and building up local senior sales team

· Identifying and entering to the Global Key Accounts and developing further businesses within the existing GKA  

· Cooperating with Partners/ Agents and ensuring field coverage of the local district 

· Developing extensive executive and senior management relationships 

	Job requirements:
	· At least 5 years of proven experience in corporate sales 

· Global Key Account management experience 

· Precise knowledge of  French market (logistics, freight, manufacturing) 

· Excellent sales/commercial skills, target-oriented 

· Must provide a range of existing contacts to be able to bring new customers immediately

· High level negotiation and presentation skills 

· Project management and team-working skills 

· Excellent English and French, other languages such as Italian, German, Russian are great advantage….

	Offers:
	· car, mobile phone, notebook 

· position in a stable international company

	Comments:
	If interested, please send your CV in English to: 

katka.pavlickova@mauriceward.com


